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} Qppc-n Introduction to Appen

Company snapshot History

Global leader in language technology
solutions

ﬁ Butler Hil Group Founded Private Equity Investor Anacacia
. Capital acquired majority stake
* Provides language technology data in Appen (until then founder owned)

and services. Customers include: S vance dah
® n|ne Of the ten |a rgESt Supported pioneering Appen and Butler Hill merge
information technology ot e
companies ;
* four of the top five largest ® . o . e : ° Py
0 A 1992 - 1996 1997 - 2000 2001-i2004 2005-2008 2009 - 2012 2013 - 2016
internet companies.
IPO
. ; Customer list for Speech
¢ Coverage In Over 100 markets and datasets grew to over 100 Jan 2015
over 140 languages and dialects Appen Founded :
Sole supplier to ground-breaking
Supported handwriting speech-to-speech translation program
e 150 Staff gIOba”y = baSEd in North recognitionfeacﬁ?es released on the
X . X i Tablet PC for Windows XP ‘
America, Philippines and Australia. it pey b \ )

* Ability to leverage a proprietary
data base of 150,000 global
independent contractors
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Description: Data and Services for developing
speech and other linguistic technology

Customers:

* Speech synthesizers

* Speech recognition

* Machine Translation, Grammar Checkers,
Content Analytics

Revenue Drivers: Consumer Electronics (game
and TV consoles), in-car systems, smart
phones, government

Revenue Model: Fixed price project, rate
cards and license

Revenue Contribution %
(2015 Est.) 43%

FY15 Est. Revenue Growth [1%]

FY15 Est. Net Operating margin (pre Corp

overheads [30%]

Speech and Data Collection

Revenues (AUD)
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Description: Data and services ensuring global
search technology returns the most relevant
and accurate answers for each market.

Content Relevance Customers:
* Web Search

* Social Media Search
* E-commerce

Revenue Drivers: Clients launch new features or
functionality enhancing their web search , e-commerce and
social media technology. Additionally, internet content and
traffic patterns change requiring maintenance data.

Revenue Model: Time and material. Generally one-year
contracts renewed annually.

Revenue Contribution %
(2015 Est.)

FY15 Est. Revenue Growth [9%]

FY15 Est. Net Operating margin (pre Corp
overheads [16%]

Content Relevance
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FY2014 Pro-Forma Financial Highlights

Appen has exceeded FY14 prospectus forecasts

* Revenue AS51.0m up 4.0% vs prospectus forecast of AS49.1m \/
* EBITDA AS$6.7m up 15.2% vs prospectus forecast of AS5.8m ‘/
* NPAT AS3.6m up 5.4% vs prospectus forecast of AS3.4m ‘/

«  ASX Listing in January 2015 v

Appen reaffirms FY2015 prospectus forecast

Appen reaffirms its FY2015 prospectus forecasts — Revenue $53.6m and EBITDA $6.8m (pro-forma)

* Current operating results with revenue and business won thus far in FY2015 is on track with forecast
* Pipeline strong and follow on engagements from pilots

* Prospectus AUD exchange rate is AS0.90

*  Microsoft renegotiation due to be completed by June 30
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Appen 2015 Focus

We continue to implement our strategy
* Reducing the cost structure through globalization of our workforce and ongoing technology innovation

* Expanding our client base and reducing customer concentration

*  Pursuing opportunities for Content Relevance in social media and e-commerce
e Converting pilots to renewable revenue streams
* Deep integration with clients’ engineering process
* Expanding offerings using our platform
* Configurable data collections supporting a broad range of data
*  Mobile
* AppenlIP
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Strategic Growth Opportunities

Industry drivers are positive across all segments
* Search, social media, e-commerce, automotive

New client acquisition in Content Relevance
* Expansion of current offerings to new customers in social media and e-commerce search
* Repeatable revenue

Appen’s growing strength across both speech and text aligns with industry convergence
* Global workforce and operations provides capability to benefit from the forecast growth in internet non-
English languages

Appen’s new technology platform is in place

* Facilitates scalable growth o

« Strong competitive advantage = - T  =ETT 22"
* Faster response to new customer needs - = x =

* Yields a reduction in unit costs as business volumes grow " — = =
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Raffle for
Room to Read
Raffle for Moustaches for
World Movember
Wildlife
Fund
Employee run
Appen matches -
High Tea for employee donations for
Habitat for Red Cross
Humanity and Oxfam

Lunch for Against
Malaria Foundation




" Qppc'ﬂ Important Notice and Disclaimer

This presentation (“Presentation”) has been prepared by Appen Limited ACN 138 878 298 (“Appen”) in connection with the release of its
financial results for the 12 month period ending on 31 December 2014. The material in this Presentation provides general information in
summary form only concerning Appen. It presents financial information on both a statutory basis (prepared in accordance with Australian
accounting standards that comply with the International Financial Reporting Standards (IFRS) as well as information provided on a non-
IFRS basis). The Presentation should be read in conjunction with the financial results for the 12 month period ending on 31 December
2014 lodged by Appen with the Australian Securities Exchange on or about the date of this Presentation and available on Appen’s website
at www.appen.com .

This Presentation is not intended to be investment, legal or other advice and should not be relied upon as such. This Presentation does not,
and is not intended to, constitute an offer or invitation or a recommendation by or on behalf of Appen to any person to subscribe for,
purchase or otherwise deal in any securities or services offered by Appen.

While Appen has made an effort to provide accurate information, no representation, express or implied, is made as to the fairness, accuracy,
completeness or correctness of information contained in this Presentation, including the accuracy, likelihood of achievement or
reasonableness of any forecasts, prospects, returns or statements in relation to future matters contained in the Presentation (“forward-
looking statements"). Such forward-looking statements are by their nature subject to significant uncertainties and contingencies and are
based on a number of estimates and assumptions that are subject to change (and in many cases are outside the control of Appen and its
Directors) which may cause the actual results or performance of Appen to be materially different from any future results or performance
express or implied by such forward-looking statements. Neither Appen nor any other person gives any representation, assurance or
guarantee that the occurrence of the events expressed or implied in any forward-looking statements in this Presentation will actually occur.
Past performance information is not a reliable indication of future performance.

To the maximum extent permitted by law neither Appen nor any other person (including the directors, officers, employees, representatives,
advisers or agents of Appen) accepts any liability, including, without limitation, any liability arising from fault or negligence, for any loss
arising from the inadequacy, incompleteness or inaccuracy of any statement or information contained in this Presentation or otherwise
arising in connection with it.

This Presentation has not been and will not be filed with or approved by any regulatory authority in Australia or any other jurisdiction. The
distribution of this Presentation in jurisdictions outside Australia may be restricted by law. If you are outside Australia you should seek advice
on and observe any such restrictions.

All references to dollars are to Australian Dollars unless otherwise stated.

This Presentation may not be reproduced or published, in whole or in part, for any purpose without the prior written permission of Appen.
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Investor Relations contact details

Mark Byrne (CFO and Joint Company Secretary) mbyrne@appen.com +612 9468 6322
Leanne Ralph (Company Secretary) leanne.ralph@boardworx.net.au




